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PROFILE

The Center for Wound Healing, Inc. (CFWH) operates comprehensive
wound care centers in cooperation with hospitals in the Northeastern and
Mid-Atlantic regions of the U.S. One of the Company’s specialties is Hy-
perbaric Oxygen Treatment (HBOT), an advanced wound care treatment
that is gaining in popularity among physicians due to a relatively high suc-
cess rate, limited contra-indications and virtually no side affects.

The long-term outlook for wound care services is positive. A growing pa-
tient population and an expanding list of therapeutic uses for HBOT
should cause the Company’s target market to grow substantially over the
next decade. One of the principal uses of wound care in general and
HBOT in particular is for treatment of chronic wounds such as those suf-
fered by diabetics. According to the Center for Disease Control more than
23 million Americans have diabetes and about 1.6 million new cases are
diagnosed each year. New applications for HBOT are also being found
each year such as preparation for oral surgery, brain and crush injuries,
heart attack, and stroke.

CFWH is better positioned than ever to serve these patient groups with
quality wound care services. New management completed a restructuring
of the Company last year, turning heavy losses around to an 8.7% operat-
ing profit in the twelve months ending December 2008. Profit margins
have improved through a more effective management structure, adoption
of electronic medical records and other automated systems, and more eco-
nomically sound contractual arrangements with partner-hospitals.

CFWH maintains headquarters in Tarrytown, NY and has wound care cen-
ters in 35 locations in the New York, New Jersey, Massachusetts, Pennsyl-
vania, and West Virginia. The corporate web site is www.centerwh.com.
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MARKET DATA

Price: $0.32 (4/17/09)
52 Wk Hi-Lo: 2.00 - $0.05
Ave. Volume: 12K

Short Interest: <1%

Beta: 1.10
VALUATION

Price/Sales: 0.3X
Price/CFO: 29X
Price/EPS: Neg
Price/Book Value: 1.6 X

Based on TTM ending 12/31/08

Consensus EPS FY09: NA
Forward PE: NA

Consensus EPS FY10: NA
Forward PE: NA

EQUITY SECURITIES

Common Shares Out: 23.4 M
Insiders: 47%
Float: 12.4 M
Institutional: 20%
5% Holders: 62%
Common Dividend: Nil
Dividend Yield: na
Options Out: 2.1 M
Warrants Out: 7.3 M

Preferred Shares Out: -O-
Preferred Stock: na

Preferred Dividend: na

Asof 12/31/08

Please read the important disclosures on page 6 of this report.
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INVESTMENT HIGHLIGHTS
Positives

+ Attractive market opportunity in U.S. wound care with positive trends in
long-term demand and potential to increase addressable market

+ Significant portion of U.S. market not yet served by HBOT centers; nu-
merous hospitals with no wound care services

+ Opportunity for competitive differentiation based on contractual rela-
tions and quality of service in highly fragmented wound care industry

+ Expansion prospects through both organic growth and acquisition

+ Capacity augmentation can be accomplished through the Company’s
proven business development program and nominal investment in capi-
tal equipment and working capital

+ Revised contracting practices with partner-hospitals that provide for
improved profit margins and reduced working capital requirements

+ New electronic medical records system and other automated business
processes that facilitate better management practices, leading to in-
creased sales, improved margins and reduced business risk

+ Strong leadership from new management, directors and advisors

Negatives

+ Relatively high leverage given size of operations

+ Limited working capital reserves reported in most recent quarter results

+ Potential for quarterly earnings variance due to the seasonal nature of
health care services in general and wound care in particular

+ Some reduction in near-term demand due to negative macro-economic
trends that have reduced consumer demand for all goods and services,
including health care

+ Potential for reduction in insurance compensation rates for all health
care services, including hyperbaric oxygen treatment

+ Company is closely held by a few insiders whose shares total 47% of the
outstanding shares

+ CFWH shares are subject to price volatility and wide spread between bid
and ask prices

+ Potential dilutive effects from the exercise of outstanding options and
warrants totaling 10.0 million shares.

STOCK CHART
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OUTLOOK

The Center for Wound Heal-
ing is the only public com-
pany operating in the hyper-
baric segment of wound care.
Accordingly, CFWH shares
are among the few “pure-
play” options for minority in-
vestors to capitalize on the
positive dynamics in wound
care services.

We do not believe investors
have yet awakened to the af-
firmative changes brought
about by current manage-
ment. Accordingly, the stock
remains deeply discounted
against previous operational
inefficiencies and high-cost
capital structure. December
2008 quarter results were
encouraging, but many inves-
tors may require more proof
that the Company’s restruc-
ture is complete. We expect
the March 2009 quarter to
confirm the positive trends in
revenue growth and margin
expansion.

In our view, CFHW shares are
most suitable for the risk-
tolerant investor with a
lengthy enough investment
horizon to accommodate the
price volatility and limited
liquidity that are characteris-
tic of the stock.

INDUSTRY CALENDAR

* April 26-29, 2009 - Sympo-
sium on Advanced Wound
Care, Dallas, TX

¢ June 25-27, 2009 - Undersea
& Hyperbaric Medical Soci-
ety Annual Meeting, Las Ve-
gas, NV

¢ June 30-July 1, 2009 -
Wounding Healing for Hospi-
tals & Clinics, Chicago, IL

+ September 15-16, 2009 -
Wound Expo 2009, Manches-
ter, UK
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COMPANY HISTORY

May 2005 - Organized as
American Hyperbaric, Inc.

Dec. 2005 - Reverse merger
with public shell corporation

April 2006 - acquisition of
twelve HBOT centers and $5.5
million expansion financing

June 2006 - Acquisition of Far
Rockaway Hyperbaric Center

Jan. 2007 - New chief execu-
tive officer appointed

Feb. 2007 - Default on 2006
convertible debentures

May 2007 - Restructure of con-
vertible debentures

June 2007 - Asset impairment
charge $2.1 million

Mar. 2008 - $20 million se-
cured subordinated financing
and retirement of debentures

Dec. 2008 - $8.0 million line of
credit with Signature Bank

KEY SHAREHOLDERS

¢ The Elise Trust - 17%

¢ Phillip Forman, Director - 17%

¢ John Capotorto, Director - 19%

¢ John DeNobile, Director and
Founder - 9%

Source: Company Reports

RELATIONSHIPS

¢ Bison Capital Equity Partners
- major creditor

+ Signature Bank - primary
bank lender

¢ Raich Ende Malter & Co., LLP
- auditor

¢ American Association of
Wound Care - industry group

BUSINESS DESCRIPTION

The Center for Wound Healing provides wound care services including
Hyperbaric Oxygen Therapy (HBOT) to outpatients in partnership with
hospitals. The Company signs multi-year, revenue-sharing contracts
with hospitals, which typically involve cost-sharing arrangements for
capital equipment and office fixtures. Management targets hospitals with
a minimum of 120 beds and at least 8,500 patient discharges per year.
The current business pipeline includes as many as 150 hospitals consid-
ered strong candidates for new wound care services. Management ex-
pects to complete at least five new contracts by the end of 2009.

In the most recent twelve-months, each of the Company’s thirty-five cen-
ters was profitable. Investment in an electronic medical records system is
leading to greater efficiencies in scheduling and patient follow-up. In
turn, utilization rates measured in terms of “dives” per HBOT chamber
are increasing. The addition of regional managers, clinical liaison special-
ists and marketing associates is also driving both HBOT and traditional
wound care sales. More favorable contractual arrangements with part-
ner-hospitals should result in accelerated payments and lower working
capital requirements to cover accounts receivable.

We believe there is considerable operating leverage in the Company’s
business model. We estimate an increase in average “dives” from the
current 6.4 to 7.0 per center per day, as an example, would provide a
10.0% increase in revenue from the HBOT segment with no additional
capital investment and only nominal incremental variable expenses. Cur-
rent insurance reimbursement per HBOT treatment is $495.

SERVICES

The Company’s wound care centers feature one to four hyperbaric cham-
bers, which are operated throughout most of the business day. A variety
of other advanced wound care procedures are also offered at two-thirds of
the centers. Each center is staffed by medical technicians and nurses
under supervision of a physician from the partner-hospital.

Hyperbaric Oxygen Therapy (HBOT) is
a treatment mode in which the patient
is entirely enclosed in a pressure
chamber breathing oxygen at a pres-
sure greater than one atmosphere.
HBOT physically forces extra oxygen
into the blood plasma. Breathing pure
oxygen at greater than normal pres-
sure delivers as much fifteen times
oxygen to tissues as breathing room
air. This promotes formation of new
capillaries into wound areas and reduces edema in injured tissues.

HBOT provides a significant increase in tissue oxygenation in the wound.
It influences the rate of collagen deposition, angiogenesis, and bacterial
clearance in wounds. The greatest benefits are achieved in tissues with
compromised blood flow and oxygen supply.

HBOT treatments are performed for 90 to 120 minute intervals of oxygen
breathing. The initial treatment schedule is dictated by the severity of the
disease process. For example, in the presence of limb-threatening infec-
tion after debridement or compromised tissue following surgery, patients
might be treated twice daily. When the infection is under control, the
treatment frequency may be reduced.
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GROWTH DRIVERS
* Aging population
+ Increased incidence of diabetes

¢ Increased acceptance of HBOT
as a cost effective treatment

+ Effectiveness of HBOT in use
with other wound care options

+ Emphasis on preventative care

TARGET MARKETS

+ Skin-ulcer treatment
¢ Diabetic wounds
¢ Crush injures

¢ Pre-treatment for certain oral
surgeries

* Burns and infections

¢ Acute brain and spinal cord
injuries
¢ Oral surgery

¢ Carbon monoxide poisoning

PEERS

* Diversified Clinical Services
¢ National Healing
* Exelicare

¢ Hyperbaric & Wound Care As-
sociates

¢ Oxyheal Health Group

+ Hyperbaric Services of America

WOUND CARE OPTIONS

¢ Traditional wound care
Bandages, gauzes and glues

Dressings and cleansing

¢ Advanced wound care
Hydrogels, hydrocolloids

Alginates, foams and films
Anti-microbial silver

¢ Active wound care products
Negative pressure devices

Artificial skin
Biological growth factors

¢ Active wound care therapies
Electrical stimulation

Whirlpool therapy
Hyperbaric oxygen treatment

MARKET OPPORTUNITY

New wound care therapies are coming into the market at an increasing
pace. Disease management programs that emphasize preventions and
early intervention are resulting in the rapid adoption of those wound care
products and therapies than can improve outcomes. According to Frost &
Sullivan, a leading market research firm, the chronic wound care market
is “one of the best opportunities in medical devices and biotechnology.”

The wound care market can be divided in several sub-segments: anti-
infectives, conventional dressings and cleaners, moist dressings, biologi-
cal dressings, pressure relief and other advanced treatments such as hy-
perbaric oxygen therapy (HBOT) and electrical stimulation.

HBOT has been used to treat many clinical conditions since the 1930s,
but because of a lack of research into its physiological effects, many prac-
titioners were reluctant to use it. Only in the last ten years has HBOT
become widely accepted. Clinical reports have found HBOT an effective
adjunctive therapy for a variety of conditions, including severe burns,
wounds, osteomyllitis, fungal and bacteria infections, carbon-monoxide
poisoning and decompression syndrome (the “bends”).

In the last few years, the use of HBOT has been expanded for many other
conditions such as brain injury and crush injuries. We expect the use of
HBOT to expand into even more areas such as treatment for stroke and
heart attack, among other applications that could be approved for reim-
bursement by Medicare and private insurance. The National Institute of
Health recently awarded a grant to study the use of HBOT to treat the
side affects of radiation therapy.

One of the major attractions for HBOT is the lack of complications or side
effects. Additionally, there are few contra-indications, making it a likely
therapy for nearly any patient. HBOT is also complementary to other
wound care treatments and is frequently used to accelerate the healing
process even as other treatments are continued.

Two wound care providers, Diversified Clinical Services and National
Healing, have established national footprints with 300 and 150 locations,
respectively. The Center for Wound Healing ranks third in the industry
by number of centers. The balance of the highly fragmented industry is
populated by small service providers that operate within local markets.
The Company also faces competition from hospital-based programs.

GEOGRAPHIC FOOTPRINT

The Company oper-
ates thirty-five cen-
ters in fives states
in the Northeastern
and Mid-Atlantic
regions of the U.S.,
including Massa-
chusetts, New York,
New Jersey, Penn-
sylvania and West
Virginia. Twenty-
one of the centers
offer both HBOT
and traditional
wound care.
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LEADERSHIP

Andrew Barnett, CEO and CFO - since 2007; previously principal of a
financial and management consulting firm, Morris Anderson & Associ-
ates; experience in strategic planning and financial restructuring;

David Walz, President - since 2006; previously COO from 2003 to
2006; extensive experience in hospital operations, financial management
and strategic planning

Paul Basmajian, Director - since 2006; senior managing partner and
director of the Bank of New York ESI & Co.; director of trading operations
for the Bank of New York

Louise Bissette, Director - since 2007; co-founder of Bison Capital
Equity Group; experience in private equity financing

John Capotorto, Director and Co-Chief Compliance Officer - previ-
ously senior officer of predecessor company; board certified physician
and accredited in hyperbaric medicine.

John DeNobile, Director and Founder - currently president of Axcess,
Inc, a developer of imaging and diagnostic technologies

Phillip Forman, Director and Co-Chief Compliance Officer - previ-
ously CEO of predecessor company; doctor of podiatry; doctoral degree
from Pennsylvania College of Podiatric Medicine

David Meyrowitz, Director - since 2006; partner in the law firm of
Kamerman Meyrowitz & Soniker; admitted to New York Bar in 1971

Douglas Trussler, Director - since 2007; partner of Bison Capital Eq-
uity Group; extensive capital markets experience

OPERATING RESULTS

FYO06 FYO7 FYO08 6 M FYO8 6 M FY09 TTM
Sales $19.1 $19.8 $26.4 $12.4 $14.6 $28.6
Oper. Inc. $1.7 ($7.0) $3.1 $1.5 $0.9 $2.5
Net Inc.  ($4.5) ($9.4) ($4.3) ($2.4) ($2.0) ($3.9)
CFO $1.3 $0.1 $2.0 $1.8 $2.4 $2.6
EPS ($0.28) ($0.41) ($0.19) ($0.08) ($0.10) ($0.21)
ROE Neg Neg Neg
ROA Neg Neg Neg

Dollars in millions except EPS/LPS; Fiscal year ends June.
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-30.0% impairment charge

Source: Company Reports and Crystal Equity Research Estimates

CAPITALIZATION
Recent Price: $0.32
Shares Out: 23.4 M
Market Capital: $ 7.5M

+ Preferred Stock  -0-

+ Debt* $23.0 M
- Cash $ 0.5M
Enterprise Val: $30.0 M
Book Value: $4.6 M
Working Capital: $9.5 M

Days Sales Outstanding:
12/30/08 199 days

*Includes current portion $3.4 min.

Balance sheet figures as of 12/31/08

BALANCES
6/08 12/08

Cash $-0- $ 05
Current assets  $14.6 $15.6
PP&E, net $ 89 $ 84
Total assets $32.5 $32.2
Accts. Payable $ 3.8 $ 3.0
Cur. Liabilities $10.4 $ 7.4
Long-term debt $16.1 $19.6
Equity $ 53 $ 4.6

Dollars in millions

Source: Company Reports

CAPITAL NEEDS

New Wound Care Centers
Capex - $250,000 per center
Working Capital - $24,000

per center

Debt Repayment - 2009
Capital Leases - $0.3 min.
Notes payable - $2.1 min.
ST borrowings - $1.3 min.

Existing Wound Care Centers
Annual maintenance - $500
per hyperbaric unit per year
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1040 Avenue of the Americas, Floor 24
New York, NY 10018 Iluminating investment opportunities in small
www.crystalequityresearch.com capitalization companies....

CER Focus Reports are published by Crystal Equity Re-

Phone: 212-400-7519 search, an alternative resource for company-specific re-
E-mail: info@crystalequityresearch.com search on small-capitalization companies in selected indus-
tries. Our mission at Crystal Equity Research is to provide
our investing clients with alpha-generating analysis of a
company's investment potential. We offer a non-consensus
examination of financial performance as well as value-
creating due diligence on recent events and the company's
competitive position.

Crystal Equity Research, LLC is a Registered Investment Ad-
visor in the State of New York. All of our work is guided by
the Code of Ethics and Standards of Professional Conduct set
by the Chartered Financial Analyst Institute. We adhere to
the Best Practices Guidelines Governing Analyst/ Corporate
Issuer Relations adopted by the CFAI and the National Inves-
tor Relations Institute.

DISCLAIMER AND DISCLOSURES

Disclaimer: Any opinions expressed in this publication are statements of judgment at the publication date
and are subject to change without notice. Information in herein comes from independent sources believed
reliable, but accuracy is not guaranteed. This publication is not an offer or solicitation to buy or sell any
securities. This publication does not address specific investment objectives, financial situations or particu-
lar needs of any recipient. The information herein is provided for general information purposes only and
should not be considered an individualized recommendation. The security or industry discussed in this
report may not be suitable for all investors.

All investments involve risk. All recipients are encouraged to use multiple sources of investment informa-
tion and to actively monitor their holdings. Investors may review information concerning the profiled com-
panies available at the web sites of the U.S. Securities and Exchange Commission (SEC) and the Financial
Industry Regulatory Authority (FINRA). Additional information on investment newsletters and Internet
stock fraud is also available from the SEC and FINRA .

Disclosures: Neither Crystal Equity Research nor any of its employees or affiliates have a beneficial inter-
est in the securities of the company profiled in this publication unless otherwise specifically disclosed here.

No employee or affiliate of Crystal Equity Research serves on the board of directors of the company profiled
in this publication.

Crystal Equity Research does not provide investment banking or advisory services and has not provided
such services to the company profiled in this publication.

Crystal Equity Research received compensation for coverage of the company profiled in this publication.
The CER Focus Report subscription fee of $3000 was paid in cash in advance by The Center for Wound
Healing, Inc.

Crystal Equity Research retains complete editorial control over and all copyrights to CER Focus Reports.
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